
 

 

American Time historically has had a relatively small 

international presence for many years. has exported 

products for many years with some sales but without any 

focus. We wanted to expand our export sales but lacked the 

internal expertise and could not afford to hire someone full 

time to manage it based on the existing export revenue. I was 

introduced to the owner of Mark-Tech International (MTI), 

Michel Locquegnies, and was very impressed with his 

professional background and expertise in global sales. I We 

hired MTI on a part-time basis to develop our export sales 

program and drive export sales. We have now seen a 

tremendous increase in international sales quotes, new 

business partners, and interest in our products. 
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